Meet
Kathleen Magat

Kathleen Magat, REALTOR®
M 650.291.7516 | O 512.866.3795 | hello@yourlifeinaustin.com

Austin real estate advisor specializing in Dripping Springs and select Hill Country neighborhoods



Kathleen
Magat

REALTOR®

O: 512.866.3795
M: 650.291.7516

hello@yourlifeinaustin.com

Kathleen Magat is a trusted real estate advisor in the Austin, Texas market, known for
guiding clients through major life transitions with clarity, strategy, and steady leadership.
She supports clients before, during, and after the transaction, helping them make
confident decisions while navigating complex timelines and high-stakes outcomes.

Kathleen works with clients across a range of transitions, including divorce, relocation,
and upsize or downsize moves. As a listing specialist, she focuses on thoughtful
preparation, smart market positioning, and strong negotiation to protect value and
create momentum early in the process.

She brings specialized experience in divorce real estate, regularly collaborating with
family law attorneys, mediators, and fiduciaries. Her approach emphasizes neutrality,
transparent communication, and careful coordination so home decisions align with legal
strategy, protect equity, and reduce unnecessary conflict.

Outside of her professional work, Kathleen is a devoted mother of three, an avid foodie, a
pianist, and a proud Philadelphia Eagles fan. She is also actively involved in her local
church and the Austin community.
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Kathleen
Magat

REALTOR®

O: 512.866.3795
M: 650.291.7516

hello@yourlifeinaustin.com

Kathleen provides a highly coordinated, full-service real estate experience designed to reduce friction
and create clarity at every stage of the transaction. Her approach includes thoughtful market
positioning, expert pricing, strategic preparation, and clear communication so nothing is left to

chance.

From offer negotiation through closing, every detail is managed with precision, allowing clients to focus
on what comes next with confidence and peace of mind.

On average, achieving

. 100% | 989% of the
of homes listed SOLD asklng prlce

5-STAR GOOGLE REVIEWS
TOP PRODUCER

CLUBHOUSE MEMBER Douglas Elliman Real Estate, Austin Office

Access to exclusive tools and
connections to market your home and

close deals faster Divorce Real Estate

80% of Sales | “Pecialist

come from Referrals MODERN MARKETING STRATEGY

*As a RCS-D™ (Real Estate Collaboration Specialist - Divorce), Kathleen is trained to neutralize divorce
real estate as a business transaction in the best interest of the property and both spouses. Acting as
the divorce real estate lead and project manager, she coordinates with legal counsel and can connect
with vetted real estate and financial professionals who specialize in divorce, many offering
complimentary consultations and support with key property documentation. k&,]
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Mission
Statement

It is my mission to provide an experience
that is so positive that you’ll feel the trust,
comfort, and confidence in securing a real
estate agent for life. | believe that working
hard at something you love to do, with
people you trust, is one of the greatest
experiences in life.

As a result, | provide some of the most
professional, loyal, and dedicated service
in the industry. The best interest of my
clients will always come first as | am
dedicated to the development of long-
term relationships, and earning the
referrals of the people my clients care
most about.

kathleenmagat.com
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My Commitment to You

EXPERT GUIDANCE:

Provide you with expert advice and consulting so that you’re able to make the best
decision for yourself and others.

HONESTY AND TRANSPARENCY:

Always be 100% forthcoming about the price of your home, its condition and what it
will take to get it sold.

TRUTHFUL COMMUNICATION:

Always giving you the truth regardless of the situation.

PRIORITIZE YOUR BEST INTERESTS:

Always do what is right for your best interest.

MAXIMIZE HOME VALUE:

Fight to ensure you get the most for your home in the right amount of time.

EFFECTIVE MARKETING:

Always use the most effective strategies to market your home.

PROACTIVE COMMUNICATION:
Always communicate with you proactively.

RESPONSIVE SUPPORT:

Always return your phone calls, e-mails, and text messages with urgency.

FLEXIBLE AGREEMENTS:

Never lock you down to a long-term contract.

f
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Notable
Sales

Driftwood, TX 78619 - La Ventana

101.5% Sold to List Price Ratio

Outperformed expectations while comparable homes sat
longer on market and buyer leverage increased

Wimberley, TX 78676 - River Mountain Ranch

77 Days on Market (outpaced the area ADOM 104 YTD)
Sold faster than what buyers are currently taking to decide
in this segment
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Notable
Sales

Austin, TX 78737 - Granada Hills

Sold nearly 3% over asking price

Nearly one-acre lot, a rarity this close to Austin
Property uniqueness drove stronger buyer competition

Dripping Springs, TX 78620 - Headwaters
99% Sold to List Price Ratio

26% Sold above Median Price in Community

Newer construction resale positioned competitively against builder inventory

f
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Notable
Sales

Austin, TX 78737 - Reunion Ranch

Sold for 5% over asking price

Multiple offers validated pricing strategy

Seller maintained leverage throughout negotiations

Austin, TX 78737 - Reunion Ranch

99% Sold to List Price Ratio

Outperformed competing listings on days on market
Maintained pricing integrity from launch to close
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Professional Photography

Studies Show Homes with Professional Photography Sell 32% Faster
and for More Money*

Professional photos are crucial for listings because they showcase a property's best
features in the most flattering light, attracting potential buyers. High-quality images
convey a sense of professionalism and credibility, instilling confidence in viewers and
increasing the likelihood of inquiries.

*Source: PR Newswire

f

kathleenmagat.com KEATHLEEN M \GA I

© 2025 DOUGLAS ELLIMAN REAL ESTATE. EQUAL HOUSING OPPORTUNITY. =




What My Clients
Are Saying

66

Incredible experience! | had the absolute pleasure of working with Kathleen as my
realtor, and | cannot emphasize enough how exceptional my experience was. From
the very beginning until the closing of my home, Kathleen displayed an unparalleled
level of professionalism, expertise, and commitment to helping me find the ideal
home for me. Kathleen is a true expert in real estate and current market status.
-Kyle W.

She clearly knew our area well and exactly what it takes to sell a home. From pricing
strategy to the beautiful staging, her expertise helped us move forward and
successfully sell our home. The house was listed on a Friday, and by Sunday, we had
three offers to choose from!

-Kim P.

Kathleen is a fantastic resource. Kathleen is an exceptional real estate
professional, someone that listens and delivers on all promises. She has provided
unmatched guidance and feedback that enabled us to sell our house quickly.
-V&M

My strength lies in forging meaningful connections with my clients, complemented by my adept
communication and negotiation skills. | don't just facilitate transactions; | curate tailored
experiences that surpass expectations. With a keen eye for market trends and an unwavering
commitment to client success, | ensure seamless journeys towards real estate goals.

K
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What My Clients
Are Saying

66

Selling a 4-plex in this market wasn’t easy, but Kathleen made it happen. She did an
amazing job! She stayed committed, adjusted the strategy when needed, and found the
right buyer. Her persistence and professionalism made all the difference. I’'m very happy
with the outcome and would absolutely recommend her.

-H.E.

Kathleen knew our area very well, she took charge, and found a buyer within days of
being on the market. He is strong minded a gifted realtor.
-Rock F.

So grateful for Kathleen's help and amazing customer service in selling our house. She
made the process smooth and ensured she got us a great offer! Kathleen is so lovely to
work with and | definitely recommend her!

-Rachel D.

Kathleen will have your back every step of the process! She has exceptional knowledge
of the market. She kept me well informed. She makes the process feel personal. Time and
time again Kathleen has gone above and beyond to show how much she values those
she meets not only as clients but as people first (even after closing).

-Edward K.

Trustworthy advisor, available and reliable. | highly recommend working with Kathleen;
you will have a tireless advocate and a trustworthy advisor on your side!
-Katherine M.
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No Risk
Listing Program

NO HANDCUFF AGREEMENT

Unlike most other agents, | don’t lock you down to any long-term listing contracts. | believe that | need
to earn your business every day that | am working for you. If there’s ever a time where you’re not happy
with the service in which | provide, just let me know and we can shake hands as friends and go our
separate ways.

SAVVY SELLER PROGRAM

For a lot of people, they would still like the option of selling their own home and saving money or realtor
commissions if they can. | believe they should be able to do that very thing even while listed with me. My
Savvy Seller Program allows you to market your own home to your friends, family and co-workers. |
believe this is a win-win scenario for you.

PERFORMANCE-BASED COMPENSATION

Compensation is 100% negotiable and | only get paid when | produce a result that you’re happy with.
Otherwise, | don’t get paid.

LY
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How We Sell
Your Property



@

Our Scale Is
Your Strength

1

OME OF THE LARGEST INDEPENDENT RESIDENTIAL
REAL ESTATE BROKERAGES IN THE L.5.

56,4

BILLIOM IM SALES

6,600°

AGENTS NATIONWIDE

115

QFFICGES IN KEY LUAURY MARKETS

alliman.com

EXPOSURE IN KEY
LUXURY MARKETS

CALIFORNMIA

COLORADD

CONMECTICUT

FLORIDA

MASSACHUSETTS

MID-ATLAKNTIC

NEVADA

MEW JERSEY

HEW YORK

NEW YORK CITY

TEXAS

VERMONT




Elliman .
International

At Douglas Elliman, we’ve set the global
standard in ultra-luxury real estate—-built on
rarefied properties, skilled agents, and a
reputation that commands attention in the
world’s most coveted markets. Our network
doesn’t just reach high-net-worth buyers—it
draws them in.

Elliman International extends that reach even
further, through partnerships with The Wall
Street Journal, Mansion Global, the Financial
Times, JamesEdition, and more. These premier
global platforms ensure your listing appears
exactly where serious buyers are searching-
and making decisions.

Behind every campaign is a best-in-class team
of in-house Marketing and Public Relations
experts, working in sync to craft bold,
intelligent strategies that drive meaningful
interest. Informed by real-time global
intelligence, we don’t just market properties—
we position them to lead.

With Elliman International, your listing doesn’t
just enter the market-it commands it.

elliman.com




Your Story,
Your Spotlight

With our industry-leading public relations and
innovative marketing expertise, we know how
to tell the unique story of your property like
no one else can.

We help your agent put your property in the
spotlight and set the stage for attracting the
right buyer.

kathleenmagat.com
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Pricing
Your Property

With access to real-time regional data and internal
insights across the Elliman agent network, your
agent will conduct a thorough market analysis and
work with you to determine the optimal price and
positioning for your property.

PERCENTAGE OF BUYERS WHO WILL VIEW PROPERTY

Asking Price in Relationship Percentage of Prospective Purchasers
to Fair Market Value Who Will Look at Property

+10%

+5%

Fair Market Value

-5%

-10%

WHY THIS STR ATEGY WORKS

Properties priced at market levels indicate

proper appraising, assisting in the buyer’s Activity
ability to secure a loan.

More buyers are attracted, and more

serious offers are received.

Marketing time is shortened, with immediate

activity from the moment the property

becomes available.

Increased activity on the property can often
cause it to sell at or above asking price. 1 2 3 4 5

Number of Weeks

Data sourced from Douglas Elliman’s eDeal Database

kathleenmagat.com
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Preparing
For Launch

Our in-house PR and marketing teams work
with your agent to prepare a comprehensive,
strategy-driven plan for promating your property.

From premium photography for custom websites
and email caompaigns to staging your home

for live and virtual viewings, we make sure
avarything is in place to launch your listing.

elliman.com

404 Park Avenue South
Penthouse 15A

HOHADR | NEW TORK

fust Listed | 27 West 72nd Street, 1601 @DouglasElliman
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Spreading
the Word
Through an §
Exclusive |
Network

Through our tight-knit network of
Douglas Elliman agents and the vital
connections and contacts they’ve
built, we preview your listing for a
priority audience to match your
property with potential buyers.

kathleenmagat.com ; EATHLEEN MAGAT

© 2025 DOUGLAS ELLIMAN REAL ESTATE. EQUAL HOUSING OPPORTUNITY. =




A Leading Site

That Captures
Buyer Traffic

With nearly 90 percent of buyers searching for
property online, we average more than 10M
visitors and 27M page views per year on
Elliman.com. Visually stunning and optimized for
search, Elliman.com attracts online searchers to
your property while syndicating your listing to
Wall Street Journal, Zillow, Realtor.com

and other sites where buyers browse.

T I h".l-ﬂllf‘!l"irnﬂ" R T R P T S Y T
HomeSpotter —

Knight
apartable Frank
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The Power A

of Press

By all measures including reach, article volume
and ad value, Douglas Elliman is one of the
leading names in real estate news.

Year over year, in 2023 Douglas Elliman increased
its potential reach of over 168 billion impressions
and equivalent advertising value of $1.6 billion.

1638

'WORLD'S BILLIONAIRES 2019
Total potential reach of all articles BT
that mentioned Douglas Elliman.

$1.6B

Total ad value equivalent of all news content
that mentioned Douglas Elliman.

38,789

Total number of articles mentioning
the brokerage.

{O> Meltwater

By The Numbers - Editorial - January 1, 2023 to December 31, 2023

kathleenmagat.com K -"«'Ii H L I E .'"n. MAGAT
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Public Relations
#1inTexas

By all measures including reach, article volume and ad value,
Drouglas Elliman is the leading name in real estate news in lexas.

Reach Articles Ad Value
Total reach of Total rurmbar of Total ad walee of all
articles manticning articles mantioning naws prass mantiong.

the brokarage. tha brokaroga.

1% DouglasElliman 5.9B 4,575 $54.8M

e
i

KEMRaTS 2.7B 401 $25.4M

Sotheby's 3.46B 454 $33.1IM

By Tha Mumbars - Editonial - January 1, 2024 - Decamber 31, 2024

CO> Meltwater

elliman.com
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Public Relations
#1inTexas

By all measures including reach, article volume and ad value,
Drouglas Elliman is the leading name in real estate news in lexas.

Sothebys
3.6B

Total Reach of all articles that mentioned the brokerage.

By Tha Mumbars - Editonial - January 1, 2024 - Decamber 31, 2024

{OD> Meltwater

elliman.com



Stories
That Capture

Buyers’ Attention

From our video series and social posts to the

articles we publish on our digital magazine, 12 O O O
Elliman Insider, we produce content in order to /
own the conversations that matter and influence
real estate decisions. We are experts at creating

meaningful and relevant stories that engage
audiences and build trust with our consumers—and

Unique Monthly Visitors
to Elliman Insider

ultimately, direct their attention to your property.

90%

Flmantnsider 2 Percentage of Buyers
Who Use Social Media
in Their Property Search

Croing Geween: Wallnass and
Sustainabiléy dre ke Mew
Camaritanes in Roal Extato

Hlimanlnsider

7 Summer Desien Trends
for Your Home

TRENDING

kathleenmagat.com
© 2025 DOUGLAS ELLIMAN REAL ESTATE. EQUAL HOUSING OPPORTUNITY. =




Soclal Channels
That Reach Buyers

With approximately 751,000 users across all platforms
and delivering more than 431 millien impressions annually,
our social media channels reach buyers where they are,
drive traffic to our website, and give your listing

the visibility it deserves.
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elliman.com

INSTAGR AM
@DouglasElliman
iAcross all of our profiles)

460.5K 78M  1899M

frlivemy Engogemenin impaEssom

FACEBOOK
BDouglasElliman
IAcross oll of our profiles)

79K 109M  196.35M

frllzemey ergogemenins mpIELEESHTE

LINKEDIM
Douglas ENiman Real Estate
lAcross oll of our profiles)

1006k 464.2K 7.2M

Pidirmeni ERJOGETRENE R e

X
B@DouglasElliman
Across oll of owr profiles)

218K 677K 10.6M

Pidsrerr e BRI R R

TIETOK
@DouglasElliman
(Across all of our profilas)

45K T008K 234M

foliowsry  srgogemenis  impressions

PINTEREST
@DouglasEliman
(across all of our profiles)

Ik 23K 6/3K

Prikwenry mhgagemenls  iSpieisan

YOUTURE
Douglas Elliman
[Aeross all of sur profiles)

65K 209K 4IM
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Marketing
That Makes
It Memorable

From our bast-in-class emaill marketing and digital
advertising to our richly designed brochures and
other print materials, our marketing and creative
teamn puts the power of the Elliman brand behind

your property.

Digital and Print Advertising

Custom Print and Cutdoor Creative
Custom Email and Social Campaigns
Open House Events

Elliman

Elliman Magozine

elliman.com

B wupnd Bman

fii HuRkdY £T FHd

.

333,950,000
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Advertising
That Reaches

"

the Right £

B X

g s b e Vgl ree 1 Bpr e vl

Audiences

Through our strategic partnerships
and longstanding relationships with
media outlets, we put your property
in all the right places.

T s Flegance
at The Dakota

Experience Unmatched :
Luxury and Sophistication @ DouglaskHiman

BRI R e, R PLOa i LTS il

elliman.com
o [y O ) L ey b VAT A e OPSRORTIRY i



Your Property,
Our Priority

SR PR

Unequaled experience and expertise

National scale, global reach

An integrated network behind every
agent

A personal approach that puts you first

OUR STRENGTHS,
YOUR RESULTS

kathleenmagat.com
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Douglas Elliman Office Locations
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1 he Next Move
Is Yours
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